
	[bookmark: nev]DALMA MELINDA KOVÁCS
Law
Unified, 11. semester
Eötvös Loránd University
Faculty of Law and Political Sciences
	






Supervisor:
	István Erdős Dr.
Teacher, ELTE ÁJK




What can CESL expect as a participant of the regulatory competition in the field of sales law?

On the 11th of October in 2011 the European Parliament and the European Council submitted their proposal on the implementation of the Common European Sales Law (CESL), to answer the economic challenges, to enhance the integration of the single market and to increase the competitiveness of the European Union though the reasoning that the divergent national rules interfere with the commerce of the single market therefore inevitable to the unification of these rules.
The European Union wishes to achieve the unificaion of sales law as an innovative soultion with an optional insturment implemented to a resolution that would be a supplementary system within national law, which application depends on the exclusive will of the parties. CESL pulls the B2B and B2C sphere equally under its scope, its territorial scope is limited to transborder sales.
Is the regulatory method applied by the CESL feasible to reach the purposes of the European Union? What are the necessary measures to take in order to make CESL a succesful participant of the regulatory competition and to ensure the opt-in of the parties concerned? Will it become a lemon on the legal market or a pioneer of unification? Will it become the terminus or simply a station of the private law unification in the European Union?



